Interview

Laxmikant VAIDYA

TechnoVision Engg.
& Services Pvt. Ltd.
Mumbai, India

Tell me about yourself?

My name is Laxmikant (Lk) VAIDYA, | live
in Mumbai, the financial capital of India.
After acquiring a degree in commerce and
finance, | worked for six years for a
construction company but then shifted my
focus to the services sector and integrated
a car rental company.

For 11 years, | worked in the finance industry
since it fascinated me. During that decade,
| worked with Foreign Investment Institu-
tions and Indian corporate in the capacity
of COO to gain global experience & expo-
sure. Later in 2003, | got interested in Tech-
noVision Engg. & Services Pvt. Ltd. which
mainlly works in CAD/CAM sales &
services. Today, besides all my various
interests (construction, service and car
rental companies), | run a CAD/CAM
Bureau.

What experience do you
have in this field?

Since 2003, | have been working as the
Promoter and Director of TechnoVision
Engineering & Services (I) Pvt. Ltd. in
Mumbai. | have been catering CAD/CAM
sales and services to Engineering and
Jewellery Industries.

What brought you to
work with us?

Due to my nature, | was looking for some
new line of business which would be diffe-

rent and challenging. My partners were
already into the CAD/CAM business on a
part time basis. We thought of floating a full
fledge company to cater to the vast market
in the Engineering and Jewellery Industry.

What is the most fun you
have had with us?

The cordial and cooperative & cheerful
staff of Vision Numeric always keeps our
team’s moral up. We all were very
impressed with Mr. David Lehmann’s vast
knowledge of the 3BDESIGN CAD software
and jewellery industry during our training
session.

What is your next big
challenge?

TechnoVision requires precisely analyzing
customer requirements right from concep-
tualization of design to manufacturing and
helping the customer in their transition
towards CAD/CAM/RPT applications and
implementation. In the current scenario
where economy is facing down trend espe-
cially in Export Market, entrepreneurs are
finding an opportunity to fulfil the local
market need for their products.
TechnoVision’s real challenge is to educate
the Jewellery Manufacturing Industry
regarding the available technology and
empowering them to produce jewellery at a
low cost with high accuracy and ease.

We wish you luck in this great enter-
prise Lk!
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